' . . | Local Hews | Calendar | Jobs | More » PONSORED E
- 1 : | . @
oS go :

(| . 0

Young Professionals RoclLoop RocPets MomsLikeMe Finger LakesWine Kid= at Play RocEarth Her Rochester Calendar Cozi Calendar

Comment, blog & share photos Why miss local news when you're on the go?
Log in | Become a member | Search people m.democratandchronicle.com. Learn More...
.. » [ _‘j_‘l : -E e I e e e R T e Y e : ’
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A E S0, your husiness needs a boost. Butwith the
news of the econamy and the stock market
performance, many have put theirwallets in a

Graduate St“dy at RIT tirme vault marked "Impending Doam! Do Mot SHARE A TOPIC

Opent” Thiz column iz written by memberzs of the Rochester Women's

Metwark, swhose focus is to help women connect, growy and
zucceed, For more information, go to s raen.org.

75+ grad programs
Www_rit_Edegrad adverising budget iz now an unaffordable Tuxury.

Vhat do you do? More Business headlines

In the current circumstances, your ance-lucrative

Young professionals sought for community hoards
Yendor shows are usually happening year-round
Ll o Casa Larga to launch new line of wines

2 Ff W' T : in different locations and can be a fastway to get
Comesy e VlSIt US Aﬂyﬂmﬂ- Ginna owner has 2 suitors

high exposure foryour business.
uPE zat persoralized attention and a visit tailord

to your neads Mondays through Fidays.

shoppers forgot about recession on Friday

Howeever, if vouve never padicipated in a vendor Consumer advocates warn of toxic toys
show, it can be confusing.

Latest headlines

With some planning, you can minimize the confusion. Tin'Gip Chalice draws eighth post pasition in Japan €

How da vou know which eventto participate in? ity looking for a developer to save Midtown Tower & (28)

Defenseman Welch will join Amerks 8
The hestthing to do is go as an attendee. This will familiarize you with the layvout of the building, as well as State ranks high for speed of Internet service providers 8

availahle space foryour potential table. LiguidPixels Inc.'s technology to be used by Staples &3

acope outthe attendance and talk to othervendors about their experiences with the show.
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Globe Life Insurance

F1 Buys $350,000 Life Insurance, Mo Medical Exam, Mo Waiting
Period

InsurancerorTDallar.com

Feedhack from wendors as well as the attendees is important.

Dwuring the show, ask yourself:

» [5this a recurring event? Back Surgery Alternative
Landmark Procedure-Ro Hospital Stay-Cuick Recovery-Get Your
Life Back

s How much adverdising was done? ey laserspineinstitute com

Online Bachelors Degrees

Earn Your Bachelor's Degree Online From Top-Fanked College.
Learn How!

sty FlaridaTechonline com

s Areyou allowed to sell product, or is thig strictly for generating leads?

s 'Whatis the cost? Paricipating in seweral shows can be costly, Will vou be able to recoup vour cost
from just one new customer?

s How long is the event?

s Onwhat day ofthe week does it usually occur??

o [oes this event attract the same people every time, or are there new faces for both the attendees and
the vendors?

Cnce you find a show that suits your needs, you may encounter othervendors representing products and
services similar to what you offer. This is where you need to stand out,

To help you get noticed:

o Stand in front of your takble at all times. Angella Luyk, owner of Midnight Janitarial, has built her
halt-million dollar business from netwarking alone.

“The tahle can be a barrier hetween you and the customer” she says.

"Standing in front of it gives a more personal feel and begins to establish a relationship faster”
« Malke the table attractive, but don't overcrowed it.

LIsing attractive displays and arranding the information or product in a rising and falling fashion captures
and keeps the viewer's attention.

Add subtle lighting and colars. Offer a free token or a raffle. BEveryone wants something for free.

Cnce you capture the senses and the mind, the customer will he mare open to what you have to say.
« [uring conversation, make sure you listen first.
Try to determine what customers are looking far. Tailaryour presentation to their needs.

Atthe same time, do not drag on while speaking. Say what you need to quickly, clearly and with the most
exciternent you can muster.

Femember, you have what customers need, now youd need to tell them why and how you are going to he
different than every other busginess owner that they meet.

= A name tagis vital. Make it fun and different. You want people to remember who you are.
By having a name tag that shows your personality, others will be able to bring you to mind more quickhy.
s Finally, wearyour most imporant accessony: your smile.

Terl Lynh Hasmah is the owner of the Givers Galh Fouhdation featuring the products of Butteris
Worlchwicle ahel a5 & membet of RN, is the co-chalr of the Youhg Professionals 5103,




